Useful caselaw for  Minimoot 1: Mr Shopper’s case
The case Eccles v. Bryant and Pollock (1948) is a notable English contract law case that addresses whether an agreement constitutes a legally binding contract. 
Facts:
- The parties negotiated the sale of a property.
- A memorandum was drafted that included terms, but it was explicitly subject to contract, meaning the agreement was contingent on the preparation of a formal written contract.
- The buyer (Eccles) sought to enforce the agreement as a binding contract when the seller (Bryant) decided not to proceed.
Issue:
- Did the memorandum amount to a binding contract, or was it merely an agreement to agree?
 Decision:
- The court held that no binding contract existed. The use of "subject to contract" demonstrated that the parties intended not to be bound until a formal written contract was signed.
Principle:
- The phrase "subject to contract" typically indicates that the parties do not intend to be legally bound until a formal contract is executed. 
- The case reinforces the principle that clear language and the context of negotiations are crucial in determining whether a binding agreement has been formed.

The case Bigg v. Boyd Gibbins Ltd. (1971) is an important decision in English contract law, focusing on the formation of contracts and the interpretation of communications between parties. Here's a summary:
Facts:
- Bigg (the seller) and Boyd Gibbins Ltd. (the buyer) were negotiating the sale of a property.
- Bigg wrote a letter stating: "For a quick sale, I would accept £26,000 for the property."
- Boyd Gibbins replied, "We accept your offer of £26,000."
- Bigg later tried to argue that no binding contract had been formed, asserting the letter was merely an invitation to treat.
 Issue:
- Did the correspondence between the parties constitute a binding contract.
 Decision:
- The court held that the correspondence amounted to a binding contract.
- Bigg’s letter was considered a clear offer, and Boyd Gibbins’ reply was an unequivocal acceptance.
- The language used by both parties demonstrated an intention to create legal relations.
 Principle:
- The case established that if an offer is clear and unequivocal, and it is accepted in a similarly clear and unequivocal manner, a legally binding contract is formed.
- The court emphasized the need to interpret communications in their factual context to determine the intention of the parties.
Smith v. Mansi [1962] 3 All ER 857,
Facts
 the case arose from a property transaction where both the vendor and the purchaser were represented by the same solicitor. A dispute emerged about whether a valid contract for the sale of land had been formed in the absence of a physical exchange of signed documents between the parties.  
Issue  
Does the exchange of contracts in a property sale require a physical swapping of signed documents, or can a solicitor holding the signed contracts for both parties suffice to form a binding agreement?  
 Decision  
The court held that a valid exchange of contracts occurred when each party signed the contract and the solicitor retained the documents on behalf of both parties. The physical swapping of documents was deemed unnecessary in this context.  
Principle  
The ruling emphasized that the essence of contract exchange is the mutual assent to the terms of the agreement, not the physical act of document swapping. Lord Justice Danckwerts described the strict requirement for physical exchange as "artificial nonsense," highlighting that practical and reasonable procedures could suffice to establish a binding contract.  
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